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When you have completed this form, indicate the confidentiality status of this document by placing an X in the relevant box below:

√  Confidential
☐  Non-confidential – will be made publicly available

Your completed response must comprise this questionnaire and the corresponding annexes. Please note that you will have to provide Confidential and Non-Confidential versions of the questionnaire and annexes, as well as of any additional documents you append. All documents should be uploaded to the Trade Remedies Service (www.trade-remedies.service.gov.uk) by 18 August 2021. 
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[bookmark: _Toc77610563]Introduction

About us, this case and this questionnaire

The Trade Remedies Authority (TRA) investigates whether trade remedies are needed to prevent injury to UK industry. The TRA has been established to provide the UK with its own independent trade remedies system.

This case is investigating the allegation that Aluminium Extrusions from the People’s Republic of China (PRC) are being dumped (exported to the United Kingdom (UK) at prices less than their normal value) and that this dumping is causing injury to the UK industry for these goods.

Why should I take part?

We are asking foreign exporters to complete this questionnaire to help us understand the industry and market for this product and assess if a measure is needed. We need to establish whether the alleged dumping has occurred and has caused injury to the UK industry. 

If you are an exporter of the goods concerned to the UK but do not produce these goods, please complete Annex I, as well as sections of the questionnaire you are reasonably able to answer. Furthermore, please provide the Case Team with contact details for the company/companies that produce the goods concerned that you export.

The information your company provides will help us to reach a fair and proportionate decision.

How do I respond?

Detailed guidance on how to complete the questionnaire is provided in the instructions section below. 

Please provide all the information requested by 18 August 2021. We may need to issue a deficiency notice if we determine that the information supplied in the questionnaire is incomplete or inadequate. We may also send a notice requesting clarification or supplementary information if necessary. Therefore, please provide as much detail as possible in your responses. 

Where can I find more information?

Our trade remedies guidance provides general information about our investigations and processes we follow. 

If you have any specific questions relating to the case, now or while you’re completing the questionnaire, please contact the Case Team at AD0012@traderemedies.gov.uk

You can also find out more about the regulatory basis of our investigations. The TRA investigates cases under the provisions of Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019 as Amended by the Trade Remedies (Amendment) (EU Exit) Regulations 2019 and under the Taxation (Cross-border Trade) Act 2018.

[bookmark: _Toc32327980]Instructions on completing this questionnaire

Preparing your response

This section sets out guidance on how to complete this questionnaire. 

If you think you won’t be able to complete the questionnaire within the required time, please contact the Case Team ahead of the deadline using the contact details on the cover of this questionnaire. You should outline the length of extension you need and the reasons why. We will notify you of our decision.

If we can accommodate an extension, we will publish a note on our public file to record both the request and the extension granted.

How to answer the questions

Please read and follow all the instructions carefully. Your company will need to substantiate all claims with relevant data and information. You may be asked to attach supporting documents in appendices to supplement your responses. To help us verify your information, please retain all these documents, your completed spreadsheet annexes and any calculations you made when developing your responses.

Please also note the following points:
· Do not leave any questions blank. If the question is not relevant to your organisation, please explain why. If the answer to a question is “zero”, “no” or “none”, please write this. 
· Please complete the spreadsheet annexes as requested. Annexes are named to correspond to the relevant sections of this questionnaire and must be completed with reference to the instructions provided. If you feel you cannot present the information as requested, please contact your Case Team as soon as possible.
· Please provide all formulas and calculations used within your questionnaire response.
· If there is insufficient space in any part of the questionnaire to provide the details requested, or we ask for copies of additional information, please submit this information as appendices. Please ensure that any attachments are given a corresponding appendix reference in the title of the document and that these are referenced in the boxes provided. 
· Any documents not in English should be accompanied by an English translation.
· Please provide all dates in the format DD/MM/YYYY (e.g. 23/05/2019).
· Unless otherwise stated, ‘year’ or ‘calendar year’ refers to the period 1 January – 31 December and ‘quarter’ refers to the associated three-month periods e.g. 1 January – 31 March, 1 April – 30 June, etc. 
· Identify all units of measurement and currencies used in tables, calculations and lists, if not provided by the corresponding instructions, and use units of measurement consistently (e.g. do not use kg and metric tonnes interchangeably).
· For all numerical figures, where appropriate please express every third number with a comma (e.g. ‘1,300’ for one-thousand three hundred, ‘1,300,000’ for one million and three-hundred thousand). Please ensure that all numbers which represent increasing costs and sales are reported as positive figures, and decreasing costs and sales are reported as negative figures.
· Please limit all sales/currency/income figures to two decimal places, apply a full point as a decimal separator and use the appropriate currency symbol or abbreviation (e.g. £1,300.00).
· Provide all costing figures as actual amounts. Where actual amounts cannot be provided and you have reported standard costing instead, please indicate this in the relevant answer, and explain the variance from actual costs, if any.  
· All figures should be reported net of tax unless otherwise stated. 
· Please refer to the case number, AD0012, in any correspondence with the TRA.

[bookmark: _Toc32327982][bookmark: _Toc77610564]Preparing confidential and non-confidential copies

You will need to submit one confidential version and one non-confidential version of your questionnaire and the corresponding spreadsheet annexes by the due date. We will publish the non-confidential version on the public file. Please ensure that each page of information you provide is clearly marked either “Confidential” or “Non-Confidential” in the header. 

Please see our guidance on how to submit information for further details on what can be considered confidential and how to prepare a non-confidential version of this questionnaire.

In preparing your response, please note the following: 
· It is your responsibility to ensure that the non-confidential version does not contain any confidential information. 
· Remember to include a statement explaining why information obtained in your response should be treated as confidential e.g. the data is commercially sensitive. 
· Provide the source for all information or data you don’t own and clearly state any restrictions on sharing it. 
· If you do not provide a non-confidential summary (or a statement of reasons why you cannot provide this) each time you provide confidential information, the TRA may disregard the information you give us. 

All information provided to the TRA in confidence will be treated accordingly and only used for this investigation (except in limited circumstance as permitted by regulation 46 of the Trade Remedies (Dumping and Subsidisation) (EU Exit) Regulations 2019) and will be stored in protected systems. The non-confidential version of your submission will be placed on the public file, which is available on www.trade-remedies.service.gov.uk/public/cases. 

[bookmark: _Toc16669609][bookmark: _Toc17123991][bookmark: _Toc32327983][bookmark: _Toc77610565]Providing information from subsidiaries or associated parties

Section A of this questionnaire includes detailed questions about your company structure. Although this questionnaire is intended for your company, our investigation covers all subsidiaries and any other associated companies involved in the import, production, sale, R&D, distribution and/or supply of the like good and/or goods concerned.

Please note, both natural persons (individuals) and legal persons (e.g. companies) are considered to be associated where they meet the definition of ‘Related Persons’ in Regulation 128 of the Customs (Import Duty) (EU Exit) Regulations 2018.
· If any of your subsidiaries or associated companies are also an exporting producer of the goods concerned, they should also complete the main questionnaire. Please make sure you provide your subsidiaries with access to this questionnaire.
· If your subsidiaries or associated companies are not producers but are involved in the sales and/or marketing of the export goods concerned to the UK, they should complete Annex I, as well as sections of the questionnaire they are reasonably able to answer.
· If your subsidiaries or associated parties are producers but are not involved in the sales and/or marketing of the export good to the UK, they should complete the relevant sections of the questionnaire. 

If you have any queries about this part of the process, please contact the Case Team using the details provided on the cover of this questionnaire.

[bookmark: _Toc32327984][bookmark: _Toc77610566]What happens next

Once you have completed your questionnaire responses including the corresponding annex(es) and any additional documents requested, you must upload confidential and non-confidential versions through our Trade Remedies Service. Following this:
· you will receive an email confirming the documents have been uploaded successfully; 
· the Case Team will contact you if further information is required;
· the non-confidential responses will be placed on the public file; and
· the Case Team may contact you to arrange a visit to verify the information contained in your responses.

[bookmark: _Toc16669607][bookmark: _Toc17123989][bookmark: _Toc32327985][bookmark: _Toc77610567]Verifying the information you supply	

The TRA will verify, as far as possible, the information provided to it. As part of this process, we may conduct verification visits. If we need to verify information that you provide by visiting your premises, the Case Team will contact you to arrange this.  

Visits can last several days, during which we will want to speak to management and staff to help establish the completeness, relevance and accuracy of the information provided. 

Please keep a record of formulas and steps used in your calculations and other related material/documentation as it may be asked for during verification.
In some circumstances, verification may be conducted remotely.
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Once verification is complete, the TRA will prepare a report and share a draft with you. The TRA will then ask you to prepare a non-confidential copy of the report for the public record. If you feel some information in the report should be kept confidential, please provide your reasons for this.
2
[bookmark: _Toc77610568]The scope of this investigation

[bookmark: _Toc77610569]Goods Concerned

This investigation covers Aluminium Extrusions exported from the People’s Republic of China (PRC), described as:

Bars, rods, profiles (whether or not hollow), tubes, pipes; unassembled; whether or not prepared for use in structures (e.g. cut to length, drilled, bent, chamfered, threaded); made from aluminium whether or not alloyed, containing not more than 99.3% aluminium. The product concerned is commonly referred to as ‘aluminium extrusions’, referring to its most common manufacturing process even if it can also be produced by other production processes such as rolling, forging or casting.

These Aluminium Extrusions are currently classifiable within the following commodity code(s): 76041010; 76041090; 76042100; 76042910; 76042990; 76081000; 76082081; 76082089; 76109090. These codes are only given for information and not all goods within these codes are part of this investigation. 

In this questionnaire, these goods will be referred to as ‘the goods concerned’. Any reference to ‘goods concerned’ in this questionnaire refers to the goods description above, regardless of the commodity code under which they are exported.

For the avoidance of doubt, the goods concerned refer to unassembled, aluminium extrusions and therefore aluminium structures or parts of structures, subassemblies, products that are imported in “finished goods kit”, and welded tubes and pipes, are not part of this investigation.

[bookmark: _Toc77610570]Like goods

In addition to seeking information about your company’s export sales to the UK of the goods concerned, this questionnaire will also ask about your sales of like goods in your domestic market and to third countries. Any reference to ‘like goods’ in this questionnaire refers to goods which are like the goods concerned in all respects, or with characteristics closely resembling them. 

Please follow the instructions for each question to provide the appropriate information regarding the like goods and goods concerned.

[bookmark: _Toc77610571]Product Control Numbers 

The TRA uses Product Control Numbers (PCNs) to define and distinguish the different types of products that fall under the goods description above.

PCNs, which come in the form of an alphanumeric code, help to create a categorisation system so that comparisons can be made between goods produced in the domestic UK market and those produced in foreign markets.

In this questionnaire and the corresponding annexes, you will be asked to construct PCNs representing the different types of products you produce. When giving your PCNs, please do not use any spaces, dashes or other means of separation, and ensure you follow the order of characteristics outlined in the table above.

	[bookmark: _Hlk77229600]Field Description
	Field Format
	Explanation 

	Customisation
	X
Letter
	S – standard profiles/shapes which can be
 purchased by any customer, normally 
shown in a standard catalogue

C – custom/bespoke profiles. The customer 
owns the copyright/design rights

	Shape/Form
	X

Letter
	B- Bars and rods 
P- Pipes and tubes 
S– Solid profiles specifically: I,C, T (both with      equal and unequal sides), H, U, double U, Z, L (angle), mouldings/ledgers 
H-  Hollow Shape 
O – Other 


	Alloy Series
	X

Digit
	2 -  2000 series 
3 -  3000 series 
4 -  4000 series
5 – 5000 series 
6 – 6000 series 
7 – 7000 series 
8 – 8000 series 
9 -  Other


	Length
	X

Letter
	S – shorter than or equal to 2 metres
M – longer than 2 metres and up to 7 metres
L – longer than 7 metres 


	[bookmark: _Hlk77176037]Weight per metre
	X

Digit
	0- <0.1 kg/m
1– 0.1 kg/m to <0.5 kg/m
2– 0.5 kg/m to < 4.5kg/m
3- 4.5kg/m to < 8 kg/m
4- 8kg/m to < 10 kg/m
5- 10kg/m +


	Maximum Cross-Sectional Dimension
	X

Letter
	S – less than or equal to 310mm
L – greater than 310 mm

	Finish
	X

Letter
	N- No Finish
P- Painted
A-Anodised
O- Other

	Fabrications
	X

Letter
	N- None
Y- Other incl  additional cutting, machining, drilling, punching, notching, bending, stretching, 

	Drawing
	X

Letter
	Only applies to Bars and Rods (Shape/Form B)

N- Not drawn
D- Drawn

For shape/form P, S, H. O- use N




Example 1: A standard pipe made from aluminium series 6000, of a length of 10 meters, and a weight per meter measurement of 2.5kg/m  with a maximum cross-sectional dimension of 8 inches, anodized and not further fabricated nor drawn would have the following PCN:
SP6L2MANN

Example 2: A custom profile including 8 hollows, made from aluminium series 5000, of a length of 1 meter, with a maximum cross-sectional dimension of 100 mm, and a weight per meter measurement of 0.4kg/m, painted and machined, would have the following PCN: 
CH5S1SPYN


Please review the PCN structure for this investigation shown in the table above. Please include any comments on the PCN structure in the box provided.

	Please comment here



	



[bookmark: _Toc77610572]SECTION A:
Company structure and operations

[bookmark: _Toc11414522][bookmark: _Toc16852823][bookmark: _Toc77610573]A1	Identity and contact details

1. Please complete the table below, ensuring that the point of contact given has the authority to provide this information:

[bookmark: _Toc11414523][bookmark: _Toc16852824]The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

[bookmark: _Toc77610574]A2	About your company 
[bookmark: _Hlk4500265]
1. Describe the role of your company in relation to exports of the goods concerned to the UK market (e.g. producer, producer/exporter or exporter/distributor). Please make it clear whether you are a producer, and if you are not please contact us within seven days with details of the producers that supply you.
[bookmark: _Hlk4500524]
	Answer:
Guangdong Haomei New Materials Co., Ltd. （Hereafter “the Company” or “Haomei”） is a producer and exporter of the goods concerned to the UK market. The company exported the products via its related company, Haomei Aluminium Products Company Limited (hereafter refers to “Haomei HK”) which is registered in HK.

	
	



2. Please provide details of any changes in the legal form of your business over the past 5 years, for example, mergers, acquisitions and/or sales. 

The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

3. [bookmark: _Hlk4500626]List and explain all authorisations your company has been required to obtain to produce, sell, or to export the goods concerned. These may include licences, permits, permissions or mining concessions. Indicate if your company is subject to any direct or indirect, quantitative or other, restrictions on any of these activities.

	Answer:
The company was required to obtain 1) business license and 2) export certificate to conduct the activities of production, exportation. 
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.
Please note that the Company is not subject to any direct or indirect, quantitative, or other restrictions on any of these activities.


	
	



4. State whether your company is a member of any representative organisations (e.g. trade bodies, associations, Chambers of Commerce). If so, provide a copy of the relevant documentation.

	Answer:
The Company is not a member of any representative organisations.

	
	



[bookmark: _Toc11414524][bookmark: _Toc16852825][bookmark: _Toc77610575]A3	Organisational structure

Please answer the questions below about the internal structure of your company and any associations with other companies. Both natural persons (individuals) and legal persons (e.g. companies) are associated where they meet the definition of ‘related persons’ in Regulation 128 of the Customs (Import Duty) (EU Exit) Regulations 2018. 

1. [bookmark: _Hlk9253503]Please explain, or demonstrate in a diagram, the legal structure of your company showing the internal hierarchical and organisational structure, all sites/locations and departments which are involved in the production, sale, R&D, supply and distribution of the like goods or goods concerned. Clearly indicate the different production stages carried out by your company.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



2. Please complete Section A – Company structure and operations, subsection A3 – Organisational structure of Annex II.
· Include your company’s worldwide corporate structure and affiliations, including parent companies, subsidiaries and/or other associated companies.
· If your company is the subsidiary of another company, please give the name of this company, as well as that of your company’s ultimate controlling entity.  
· Please provide the name, address, email address and telephone number for an appropriate representative from each company identified.
· Please list the activities carried out by each company identified (e.g. manufacturing, administration, sales).
· Indicate the shareholdings you have in the associated company and the shareholdings that the associated company has in your company.
Response:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

[bookmark: _Toc11414526]
[bookmark: _Toc16852826][bookmark: _Toc77610576]A4	Board members and principal shareholders

1. Please complete Section A – Company structure and operations, subsection A4 – Owners and shareholders of Annex II, providing a list of all your company’s shareholders that owned more than 5% of its shares during the period of investigation (POI), 01/06/2020 – 31/05/2021. Where known, provide details of their activities. Also include, for the last five years: 
· your company’s registered capital;
· the scope of business; and
· the composition of the Board of Directors and/or shareholders, including their roles and rights.
Please provide this information for your company and for all its predecessor legal entities.  

2. Explain your procedure for appointing the members of the Board of Directors.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	



3. If applicable to your company, please attach the latest copy of the following documents (in the original language and in English):
· articles of association and all related documents;
· business licence;
· proof of registration of the company with the competent authorities;
· shareholders register/Certificate of Capital Contribution

Please describe what you are submitting and provide appendix references for your attachments in the box below. Earlier copies from the date of establishment of the company until the present should be available upon request during any verification visit. 

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	


[bookmark: _Toc11414527]
[bookmark: _Toc16852827][bookmark: _Toc77610577]A5	Operational links with other companies or persons

1. Please indicate if your company has established long-term agreements with any other company/companies/persons located in the People’s Republic of China, the UK or in third countries for production and sale (e.g. sub-contracting). This includes specific tolling agreements, supply and sale of the goods concerned, or other licensing, technical patent or compensatory agreements. Include:
· the name and address of the company; 
· an explanation of the nature of the agreement; and
· if your company has long-term agreements with other companies/persons for the supply of goods destined for internal sale, e.g. captive use, please provide the contract to demonstrate this.

The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

[bookmark: _Toc11414530][bookmark: _Toc16852828][bookmark: _Toc77610578]A6	Accounting practices

1. Give the address where your company’s accounting records are kept. If records are maintained in different locations, please indicate which records are kept at which location. If records are digital and do not have a physical location, please mark as N/A. 
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version

2. Please give the financial year convention your company uses for its accounts (e.g. 1 January – 31 December). If any changes have occurred with respect to:
· The financial period
· Your legal form, as per section A2 (About Your Company), Question 2
· Your accounting practices over the last five financial years
· Your accounting practises in the POI, differing from those in your financial statements
Please describe these changes, and any restatements in your financial accounts including reasons for the change and dates.

	Answer:
1) The financial period is from 1st January to 31st December.
2) The legal form of the Company is limited company.
3) The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	



3. For your company and any associated parties involved in the production, marketing or sales of the goods concerned please attach a copy of your annual accounts covering the period of investigation (01/06/2020 – 31/05/2021). This may include a statement of financial position; statement of profit and loss and other comprehensive income; statement of changes in equity; cash flow statement; notes to the accounts and all reports; and the auditor's opinion on these documents.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	



4. If your accounts are unaudited, please attach a copy of your unaudited financial statements for the injury period.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	



5. Please attach a copy of your company’s trial balance (in original and spreadsheet form), for the overall organisation, and if available, for the profit centre associated with the production and sale of the goods concerned and like goods, covering the POI and the most recent financial year. This includes:
· the trial balance which covers the full financial year which includes  01/06/2020
· the trial balance from the beginning of the financial year to 31/05/2020
· the trial balance which covers the beginning of the financial year to 31/05/2021

	Answer:
There is no trial balance kept in the Company.


	
	



6. For your company and any associated parties involved in the production, marketing or sales of the goods concerned, please attach copies of relevant management reports (e.g. profit and loss statement) for the profit centre that includes the goods concerned and like goods, as well as the overall organisation. Please provide these reports for the (i) POI, (ii) the most recent financial year.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	



7. If your company is part of a group of companies, please also attach a copy of the consolidated accounts of the group for the most recently completed financial year.

	Answer:
There are no consolidated accounts of the group.


	
	



8. Please provide a detailed description of your financial accounting system, explaining how sub-ledgers (e.g. costing, debtors, creditors), and other systems (sales and production) integrate with the general ledger.  Please provide a description of how it links to the management accounting system, including any manual interventions.  Please also attach:
· your company’s chart of accounts;
· your company’s cost centres; and
· a brief description of further analysis codes available.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	




9. Describe your accounting policies, where applicable, for:
· the recognition and/or timing of income and the impact of discounts and rebates, sales returns, warranty claims and intercompany transfers;
· the depreciation and amortisation method, and the periods used by your company for each class of asset such as intellectual property, plants, buildings, machinery and equipment (including average useful life and the methods for calculating this);
· provisions for bad or doubtful debts;
· the accounting treatment of general expenses and the extent to which these are allocated to the cost of goods;
· the accounting treatment of finance costs and how these are allocated to the cost of goods;
· costing methods (for example, by tonnes, units, revenue, activity, direct costs, standard costing etc.) and allocation of costs shared with other goods or processes;
· valuation and revaluation of fixed assets, and the subsequent treatment of excess depreciation/amortisation;
· treatment of any subsidies or grants;
· treatment of foreign exchange gains and losses arising from transactions
· restructuring costs, costs of plant closure, expenses for equipment not in current use and/or plant shut-downs.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	Appendix reference:




[bookmark: _Toc7787482][bookmark: _Toc11414533][bookmark: _Toc16852829][bookmark: _Toc77610579]A7	Your company’s products

Please complete Section A – Company structure and operations, subsection A7.1 – Your company’s products, Annex II.

1. If applicable for your company, for the goods concerned produced in the POI, please describe your company’s Company Control Number (CCN) system. Please indicate how your own internal codes correspond to the PCNs provided in the section above on Product Control Numbers.

	Answer:
The CCN system is made by the Company based on 3 characteristics, Client brief name, product series number and product type. The other CCN used in the sales system is given by clients which is also shown in commercial invoice.
Normally there is no direct link between CCN and PCN. But per TRA’s request, we made each PCN linked to each CCN in the list of sales to UK.  The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version


	
	Appendix reference:




2. Describe all other goods produced or sold by your company in the PRC, providing a name and description of the good. If appropriate, please group them by type/range. Please complete Section A – Company structure and operations, A7.2 – Other goods, Annex II.

[bookmark: _Toc7787483][bookmark: _Toc11414534][bookmark: _Toc16852830][bookmark: _Toc77610580]A8	Product similarity

1. Please complete Section A – Company structure and operations, A8 – Product similarity, Annex II. Thinking about the technical, physical and other relevant factors, how are the goods concerned different to the like goods made or sold in the UK? 

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



[bookmark: _Toc77610581]SECTION B:
Sales

The following describes the type of data needed in this section of the questionnaire. Text in italics provides instructions and/or examples of what to include and how.

When inputting transaction by transaction data, please remove any credit notes and corresponding invoices. If an invoice has only a partial credit note, then please input the balance of the invoice only. For credit notes which relate to invoices in a prior period (outside the POI), please remove them and record the differences to the total sales reported in the accounts as a variance, in the relevant sections of the upwards sales reconciliation below.

	Column heading
	Explanation

	No.
	Sequential numbers to list each transaction. 
Numerical input – Put ‘1’ for the first transaction, ‘2’ for the second transaction and so on.

	PCN
	PCN stands for ‘Product Control Number’. The PCN should correspond to the product sold in the listed transaction. See previous section, ‘The scope of this investigation’, for more details.
Numerical & alphabetical input – ‘A1A0BB0C000’.

	CCN
	Your internal company control number (CCN) for the product model you are selling.

	Source
	This refers to how the product on the invoice was obtained, either through your own production or through an associated/independent supplier.
Categorical input – Put only one of the following: Own product; Associated supplier; Independent supplier.

	Customer name
	The name of the customer as stated on the invoice. 
If the name of the customer (alphabetical input) is in a non-Roman/Latin script, such as Arabic, Chinese or Cyrillic, display an appropriate romanisation first and then the customer’s name in the original script in brackets. For example: ‘Gongsi Mingzi (公司名字)’.

	Customer number
	The unique number you have assigned to each of your customers. 
Numerical/alphabetical input

	Customer link
	Specify if your customer is associated with your company.
Categorical input – Put only one of the following: Independent; Associated.

	Customer type
	Specify what category your customer is or what level of trade they are.
Categorical input – Put only one of the following: Producer; Distributor; Wholesaler; Retailer; Others.

	Invoice number
	The number on the invoice.
Give the number as shown on the invoice.

	Transaction number
	A number to identify an individual product transaction on an invoice. Multiple transactions of different products may be present on an individual invoice. Equally, one transaction may be split over several invoices.
Give the number as shown on the invoice or assign numbers by line item.

	Invoice date
	State the date on the invoice. Use the format DD/MM/YYYY (e.g. 23/05/2019).

	Contract date
	The date on which the contract is executed.
State the date on the contract. Use the format DD/MM/YYYY (e.g. 23/05/2019).

	Purchase order date
	State the date the purchase order was raised. Use the format DD/MM/YYYY (e.g. 23/05/2019).

	Order confirmation date
	The date on which the written order confirmation is received, indicating that the order was accepted and is being processed.
State the date on the order confirmation. Use the format DD/MM/YYYY (e.g. 23/05/2019).

	Bill of lading no.
	Provide the number as stated on the bill of lading.

	Delivery terms
	The terms of delivery given on the invoice such as EXW, FCA, FOB, CIF and others.
Provide the delivery term as stated on the invoice.

	Payment terms
	The number of days given for the customer to pay the invoice.
Numerical input – Indicate the number of days given (e.g. zero days is ‘0’, thirty days is ‘30’, sixty days is ‘60’).

	Transaction quantity
	The quantity of the goods per transaction, as stated on the invoice.
Numerical input – Express every thousandth digit with a comma (e.g. 1,200). Do this for every appropriate, subsequent field.

	Transaction unit
	The unit used to measure or show the quantity of the goods, per transaction on the invoice. 
Provide the unit as stated on the invoice. Where appropriate, use an abbreviation (e.g. ‘kg’ for kilogram or ‘l’ for litre). 

	Quantity in Metric Tonnes
	The quantity of the goods per transaction in Metric Tonnes.
Numerical input – Where the transaction unit is not the same as metric tonnes, where appropriate, convert the invoice quantity to metric tonnes (e.g. if original quantity on the invoice is 2,000 kilograms and the unit of measurement asked is in metric tonnes, convert 2,000 kilograms into tonnes: ‘2’. Input only as a number. 

	Destination country
	The final destination for the consumption of the goods concerned.

	Exporting country
	The foreign country or territory where an overseas exporter exports its goods, or the foreign country or territory of origin of those goods where the goods are not exported directly to the UK from that foreign country/territory.

	Gross invoice value
	The invoice value inclusive of any taxes.
Numerical input – Keep all figures to two decimal places. Use a full stop as a decimal separator (e.g. 1,300.00). Do this for every appropriate, subsequent field.
State the figure using the invoice currency.

	Taxes
	The amount for each tax. Create a new column if there is more than one tax on the invoice (e.g. VAT, import tax, sin tax). Label each tax with a clear and appropriate name such as ‘Tax 1’, ‘Tax 2’ and so on, and provide a legend. Type ‘0.00’ if not applicable.
State the figure using the invoice currency.

	Discounts
	The amount for each discount. Create a new column if there is more than one discount on the invoice. Label each discount with a clear and appropriate name such as ‘Discount 1’, ‘Discount 2’ and so on, and provide a legend. Type ‘0.00’ if not applicable.
State the figure using the invoice currency.

	Rebates
	The amount for each rebate. Create a new column if there is more than one rebate on the invoice. Label each rebate with a clear and appropriate name such as ‘Rebate 1’, ‘Rebate 2’ and so on, and provide a legend. Type ‘0.00’ if not applicable.
State the figure using the invoice currency.

	Other charges
	The amount for each charge. Create a new column if there is more than one charge on the invoice. Label each charge with a clear and appropriate name such as ‘Charge 1’, ‘Charge 2’ and so on, and provide a legend. Type ‘0.00’ if not applicable.
State the figure using the invoice currency.

	Net invoice value
	The cell has a formula, so no action required. However, if new columns were created, check to see that the formula includes them.

	Invoice currency
	The currency used in the invoice.
Provide the official abbreviation of the invoice currency (e.g. USD – United States dollar; CNY – Chinese yuan; RUB – Russian ruble).

	Exchange rate
	Provide the exchange rate from the value of one invoice currency to the accounting currency. The accounting currency is provided in Guidance, Annex II.
Show the exchange rate with up to four decimal places (e.g. 0.7575). Provide the source for this rate.

	Net invoice value in accounting currency
	The cell has a formula, so no action required. However, if new columns were created, check to see that the formula includes them.

	CIF value in accounting currency
	The expense paid by a seller to cover cost, insurance and freight of a good. Please input this figure into the relevant tables.



[bookmark: _Toc16852832][bookmark: _Toc77610582]B1	Sales

· Complete Section B – Sales, subsection B1 – Upwards sales reconciliation, Annex II. Sales to third countries must be included in the data where applicable.
· Please use column C in the annex to reference any source documentation for the data.
· When completing the annex, please only fill in the white cells and update the formulae as required.
· If you use any additional formulae to complete the table, please include these.
· Insert additional columns or rows if needed.
· Please ensure that the table is complete using your accounting currency.
· If any variances are identified as part of the reconciliation, please provide details of the items which account for the variance.

Please coordinate the responses to each of the relevant sections in this questionnaire with your associated companies and ensure that the sales information for your associated companies to independent customers reconciles fully with the information given.

[bookmark: _Toc16852833][bookmark: _Toc77610583][bookmark: _Toc11414548]B2	Captive sales

If your company has sales that are made between associated companies for further processing, transformation, or assembly (captive sales) please complete Section B – Sales, subsection B2 – Captive sales. This does not include sales of the like good/goods concerned to associated parties for the purpose of export (this should be listed under the relevant sales section below).

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	




[bookmark: _Toc77610584][bookmark: _Toc16852834]B3	Sales to the UK 

[bookmark: _Toc77610585]B3.1	Overview 

1. Please describe your company's channels of distribution to the UK, from the factory gate to the first resale to independent customers. Please provide your terms of sale and pricing to each customer category (e.g. traders, distributors, wholesalers, industrial users, end users, etc.) including associated companies. Use this box to explain how you have categorised customers in your sales data in Section B3.2 (see below).

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	



2. Describe each step in the sales negotiation process, from the first contact with the customer up to and including any after-sale price adjustments (commissions, discounts, rebates and allowances). Please include a description of how the process varies for different customer categories. 

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



3. Please describe in detail how the contracts, prices and quantities are agreed in accordance with sales made in long or short-term contracts. Describe the types of contracts applicable to the goods concerned, including the terms, price changes and renegotiation by either side, etc. Explain the requirements on either party, should the contract be terminated early.

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	



4. Please explain production scheduling, such as whether production begins after the customers have established their product specifications (contract/order), or according to normal company production schedules.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	



5. Provide copies of all price lists applicable during the POI for all customer types in the UK, including those used by associated companies. Explain your pricing procedure and whether sales prices differ between or among grades, types or specifications of the goods concerned or among customers, regions or time periods.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	



6. Please provide copies of the relevant policy documentation for the duty drawback schemes and export VAT schemes.

	Answer:
Please refer to Appendix B3.1.6 for the relevant policy documentation for the duty drawback schemes and export VAT schemes.


	
	Appendix reference: Appendix B3.1.6



7. For all sales through associated companies, please provide a detailed description of how sales are made, detailing the procedure followed between time of order and delivery to the first independent customer. Please explain how the invoicing and payments are made.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	



[bookmark: _Toc16852835][bookmark: _Toc77610586]B3.2	UK transactions

In this part, you must provide complete information on sales of the goods concerned made by your company to the UK for the POI.

Please provide the sales information for your company’s sales to all customers in the UK in Section B – Sales, subsection B3 – Sales to the UK, Annex II. For instructions on filling out and explaining the adjustments for sales to the UK, please see Section C, subsection C1 – Adjustments for export sales to the UK, Annex II (below).

1. Provide all sales (net of returns) of the goods concerned to all customers in the UK on a transaction-by-transaction basis. Please also provide the customer category of where transactions occur – are the sales to traders, distributors, wholesalers, industrial or end users? Report each goods sale on a given invoice with a different PCN (see Section A on Product Control Numbers) or invoice line as a separate transaction. If there are any other sales costs, charges or expenses incurred which have not been identified in the table above, add a column for each item (see ‘other factors’). For example, other particular selling expenses incurred.

See Section C for further information on how to record adjustments in this table. 

2. If your sales have not been made on a CIF basis, explain below how you have calculated the CIF values included in the ‘CIF value in accounting currency’ column in Section B – Sales, subsection B3 – Sales to the UK, Annex II.

	Answer：
Haomei sells its products to the UK on an FOB basis. The company has no direct information about ocean freight or ocean insurance costs. The company can estimate these costs if the TRA think this is appropriate.

	
	Appendix reference:



3. Please list any costs incurred by your associated companies which have been paid or reimbursed by your company, directly or indirectly linked with the goods concerned. In detail, explain the types of costs listed. 

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	Appendix reference:



4. Select two invoices from two different customers regarding sales to the UK during the POI. Provide a complete set of documents for these sales. For example:
· purchase order;
· order acceptance; 
· commercial invoice; 
· applicable discounts or rebates; 
· credit/debit notes;
· long or short-term contract of sale; 
· inland freight contract;
· bank documents showing proof of payment;
· details of any tax rebates; and
· documents relating to transport at CIF or DDP.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



[bookmark: _Toc11414551][bookmark: _Toc77610587][bookmark: _Toc16852836]B4	Domestic sales 

[bookmark: _Toc77610588]B4.1	Overview

1. Please describe your company's channels of domestic distribution, from the factory gate to the first resale to independent customers. Please provide your terms of sale and pricing to each customer category (e.g. traders, distributors, wholesalers, industrial users, end users, etc.) including associated companies. Use this box to explain how you have categorised customers in your sales data in Section B4.2 (see below).
2. 

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	Appendix reference:



2. Please describe each step in the sales negotiation process, from the first point of contact with the customer up to and including any after-sale price adjustments (commissions, discounts, rebates and allowances). If this sales process varies between customer categories, please describe each variation separately.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	Appendix reference:



3. Please explain your production scheduling. For example, do you produce to order or maintain continuous production and hold stock?  

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	Appendix reference:



4. Provide copies of all pricelists issued or in use during the POI for all customer types in China including those used by associated companies. Explain your pricing method and whether sales prices vary between grades, types or specifications of the goods concerned and/or like goods or among customers, regions or time periods.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	Appendix reference:



5. Explain how sales prices are set and whether sales prices vary between grades, types or specifications of the goods concerned and/or like goods, or among customers, regions or time periods.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	Appendix reference:



[bookmark: _Toc11414552][bookmark: _Toc16852837][bookmark: _Toc77610589]B4.2	Domestic transactions

In this part, you must provide complete information on sales of the like goods made by your company to independent and associated customers on the domestic market for the POI.

Please provide the sales information for your company’s sales to all customers in China in Section B – Sales, subsection B4 – Domestic sales, Annex II. For instructions on filling out and explaining the adjustments for domestic sales, please see Section C, subsection C2 – Adjustments for domestic sales (below).

1. Provide all sales (net of returns) of the like goods to all customers in China on a transaction-by-transaction basis. Report each goods sale on a given invoice with a different PCN (see Section A on Product Control Numbers) or invoice line as a separate transaction. If there are any other sales costs, charges or expenses incurred which have not been identified in the table above, add a column for each item (see ‘other factors’). For example, other particular selling expenses incurred.

See Section C for further information on how to record adjustments in this table. 

2. Select two invoices from two different customers regarding sales to domestic customers during the POI. Provide a complete set of documents for these sales. For example:
· purchase order;
· order acceptance; 
· commercial invoice; 
· applicable discounts or rebates; 
· credit/debit notes;
· long or short-term contract of sale; 
· inland freight contract; and
· bank documents showing proof of payment.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	



[bookmark: _Toc11414428][bookmark: _Toc11414572][bookmark: _Toc16852838][bookmark: _Toc77610590]B5	Currency conversions

To compare export sales prices with domestic sales prices, a conversion of currency will be required. 

1. Provide the central bank exchange rates in your country for the past two years. This should be the official daily selling rate of exchange for the foreign currencies in which your company traded in relation to the export of goods to the UK. Please also provide the same exchange rates for any other countries for which you have provided sales data.

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	Appendix reference: 



2. Also provide the actual exchange rates used by your company for converting the payment for export sales into your domestic currency during the POI.

	Answer：
The Company used the same exchange rate as the central bank exchange rates.


	
	Appendix reference:



3. Please provide details for any sales of foreign currency on forward markets directly linked to your export sales.

	Answer:
N/A

	
	Appendix reference:
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[bookmark: _Toc77610591]SECTION C:
Fair comparison

To do a fair comparison between the normal value and the export price adjustments may be required. All adjustment claims will need to show how the factor concerned is one which affects price comparability. 

To claim and evidence adjustments, the following sections request details on the adjustments that your company may claim and the information that should be provided and/or kept to verify these claims.

This section is divided into subsections C1 – Adjustments on export sales to the UK and C2 – Adjustments on domestic sales in People’s Republic of China. Please complete those questions that relate to adjustments you wish to claim and report all charges in your accounting currency. 

[bookmark: _Toc11414570][bookmark: _Toc16852841][bookmark: _Toc77610592]C1	Adjustments on export sales 

Adjustments should be made for each transaction in the relevant columns of the transaction-by-transaction lists requested in Section B – Sales, subsection B3 – Sales to the UK Annex II.

Please report actual expenses where possible. If you allocate any of these expenses across goods, explain the method used and the reason for your choice.

[bookmark: _Toc11414431][bookmark: _Toc11414575][bookmark: _Toc16852842][bookmark: _Toc77610593]C1.1	Differences in discounts, rebates and quantities

1. Please report any relevant adjustments in the transaction-by-transaction sales listing referred to above, based on discounts, rebates and quantities. Any claim should be properly quantified and linked or allocated to the relevant transactions in the transaction-by-transaction sales listing in Section B – Sales, subsection B3 – Sales to the UK.

2. Please detail your policy for granting discounts and rebates to customers in the UK and to third countries.

	N/A


	
	



3. Please list all the types of discounts or rebates you have granted and describe their terms including:
· cash discounts;
· deferred discounts;
· quantity discounts;
· loyalty discounts;
· year-end rebate, etc.

	N/A

	
	



4. If discounts or rebates vary by customer category or level of trade, please explain separately the discounts and rebates given to each category.

	N/A

	
	



5. Please provide your discount schedules. Be aware that at a later date we may request supporting information such as the contracts/agreements reflecting all discounts and rebates.

	N/A

	
	


[bookmark: _Toc16852843]
[bookmark: _Toc77610594]C1.2	Differences in transportation, insurance, handling, loading and ancillary costs

An adjustment may only be made for transportation costs incurred from moving products from production premises to independent and associated customers.

1. Please report any relevant adjustments in the transaction-by-transaction sales listing referred to above.  Adjustments may be based on the cost of domestic freight associated with the transportation, insurance, handling, loading and ancillary costs which are included in the export prices.

2. Please explain how you have quantified each of these charges and identify the general ledger account(s) where each expense is recorded.

	N/A

	
	



[bookmark: _Toc11414432][bookmark: _Toc11414576][bookmark: _Toc16852845][bookmark: _Toc77610595][bookmark: _Toc11414430][bookmark: _Toc11414574]C1.3	Differences in packing expenses

1. Please report any relevant adjustments in the transaction-by-transaction sales listing referred to above.

2. If the goods are subsequently repackaged, please report these charges and costs separately in Section B – Sales, subsection B3 – Sales to the UK, Annex II and identify the general ledger account(s) where each expense is recorded.

	N/A

	
	



[bookmark: _Toc16852846][bookmark: _Toc77610596]C1.4	Differences in cost of credit granted

Credit means the cost of the time the buyer is given to pay for the goods, as typically agreed in the terms of payment. An adjustment is warranted when credit terms for export sales differ from the credit terms for domestic sales. A credit adjustment is to be made even if funds are not borrowed to finance the accounts receivable. 

1. Please report any relevant adjustments in the transaction-by-transaction sales listing referred to above, based on the cost of credit granted.

2. Please attach applicable interest rates over each month of the POI and in the box below explain the nature of the interest rates most applicable to these export sales.
	N/A

	



[bookmark: _Toc16852847][bookmark: _Toc77610597]C1.5	Differences in after sales costs

1. Please report any relevant adjustments in the transaction-by-transaction sales listing referred to above, based on after sales costs.

2. Please show relevant sales contracts and how you calculated the expenses (for example, ‘Warranty and Guarantee’ expenses and ‘Technical assistance and other services’), including the basis of any allocations. 

3. Please include a record of expenses incurred. Technical services include costs for service, repair or consultation. If these expenses are closely related to the sales in question, an adjustment will be considered. Please also identify the general ledger account(s) where each expense is recorded.

	N/A

	
	


[bookmark: _Toc11414429][bookmark: _Toc11414573]
[bookmark: _Toc16852848][bookmark: _Toc77610598]C1.6	Differences in commissions paid regarding sales under consideration

1. Please report the adjustment in the transaction-by-transaction sales listing referred to above, based on commissions paid, and identify the general ledger account(s) where each adjustment is recorded. Please explain the terms under which commissions are given.

	N/A

	
	


[bookmark: _Toc11414436][bookmark: _Toc11414580]
[bookmark: _Toc16852849][bookmark: _Toc77610599]C1.7	Other factors

An adjustment may also be made for differences in other factors not provided for under C1.1 to C1.6 if it is demonstrated that they affect price comparability. Please list any factors here:

	N/A

	
	



[bookmark: _Toc77610600]C1.8	Import charges

For these adjustments, please do the following:

1. Please report any relevant adjustments in the transaction-by-transaction sales listing referred to above, based on duty drawback you received for sales to the UK and to third countries.

2. Provide original and English translations of statutes and regulations authorising duty drawback on exported goods and the governing methods used to calculate duty drawback.

	N/A

	
	



3. Please explain the method you used to connect the duty drawback amount to the specific UK sale and to third country sales. 

	N/Alease answer here


	
	



4. Please explain the association between the amount received from the government when you export and the amount paid for imported materials.

	N/A

	
	




[bookmark: _Toc11414581][bookmark: _Toc16852850][bookmark: _Toc77610601]C2	Adjustments on domestic sales 

Adjustments are to be made for each transaction in the relevant columns of the transaction-by-transaction lists requested in Section B – Sales, B4 – Domestic sales, Annex II. All charges must be reported in your accounting currency.

Please report actual expenses where possible. If you allocate any of these expenses across goods, explain the reason for your choice and the methodology used.


[bookmark: _Toc11414441][bookmark: _Toc11414585][bookmark: _Toc16852851][bookmark: _Toc77610602]C2.1	Differences in discounts and rebates, including those given for differences in quantities

The term ‘rebate’ includes credit on current or future purchases, promissory notes, extension of credit, or free goods or services. 

1. Please report any relevant adjustments in the transaction-by-transaction sales listing referred to above, based on discounts, rebates and quantities. Any claim should be properly quantified and linked or allocated to the relevant transactions in the transaction-by-transaction sales listing.

2. Please describe in detail your policy for granting discounts and rebates to customers in your country. 

	N/A

	
	



3. Please list all the different kinds of discounts or rebates you have granted and describe their terms, including:
· cash discounts;
· deferred discounts;
· quantity discounts;
· loyalty discounts;
· year-end rebate, etc.

	N/A

	
	



4. If discounts or rebates vary by customer category, please explain separately the discounts and rebates given to each category.

	N/A

	
	



5. Please provide your discount schedules and be prepared to provide, on request, contracts or agreements that reflect all discounts and rebates given.

	N/A

	
	



[bookmark: _Toc16852852][bookmark: _Toc77610603]C2.2	Differences in domestic freight

1. Please report any relevant adjustments in the transaction-by-transaction sales listing referred to above, based on the cost of freight associated with a sale.

2. Please explain how you have quantified each of these charges and report the adjustments in the transaction-by-transaction sales listing referred to above, and identify the general ledger account(s) where each expense is recorded.

	Haomei incurs some transportation costs which are not passed on to the customer.  These costs need to be deducted to arrive at a true EXW price. 
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



[bookmark: _Toc11414443][bookmark: _Toc11414587][bookmark: _Toc16852853][bookmark: _Toc77610604][bookmark: _Toc11414439][bookmark: _Toc11414583]C2.3	Differences in physical characteristics

An adjustment can be made to take account of differences in physical characteristics between the goods sold in the UK and other third countries and similar types sold in the domestic market.

1. Please report the adjustment in the transaction-by-transaction sales listing referred to above, based on differences in physical characteristics. This should focus on differences among standard profiles sold in the domestic market and in the UK only.

2. Focusing on Standard profiles, please identify the physical differences between each of your relevant exported goods and domestic goods, separately. Please provide a full explanation of each difference identified.

	N/A 

	
	



[bookmark: _Toc11414444][bookmark: _Toc11414588][bookmark: _Toc16852854][bookmark: _Toc77610605]C2.4	Differences in the level of trade

An adjustment can be made for differences in levels of trade where the export price (including a constructed export price) is:
· at a different level of trade from the normal value; and
· the difference has affected price comparability.

These can include any differences which may appear in Original Equipment Manufacturer (OEM) sales and should relate to the distribution chain in both markets.

A difference in price comparability is demonstrated by consistent and distinct variants in seller functions and prices for the different level of trade in the domestic market of the exporting country. 

1. Please report any relevant adjustments in the transaction-by-transaction sales listing referred to above, based on the level of trade. The adjustment amount must be based on the market value of the difference. 

2. Please explain how you have calculated this adjustment. 

	Haomei sells mainly to end-users on its domestic market compared to OEM customers on its export markets.  Haomei incurs additional sales, advertising, and ancillary costs in servicing these customers that are not incurred on export sales.  These costs need to be deducted to arrive at a true EXW price. 
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



[bookmark: _Toc11414445][bookmark: _Toc11414589][bookmark: _Toc16852855][bookmark: _Toc77610606]C2.5	Differences in transportation, insurance, handling, loading, and ancillary costs

An adjustment can only be made for transportation costs which were incurred after the sale was made, for moving the products from the production premises to the independent customer. All charges must be reported in your accounting currency – please refer to section B5.

1. Please report the adjustments in the transaction-by-transaction sales listing referred to above and identify the general ledger account(s) where each adjustment is recorded.

	N/A 

	
	



2. [bookmark: _Toc11414442][bookmark: _Toc11414586]Please list all charges included in the domestic prices and explain how you have quantified each of these charges. 

	N/A 

	
	



[bookmark: _Toc16852856][bookmark: _Toc77610607]C2.6	Differences in packing expenses

1. Please report the adjustment in the transaction-by-transaction sales listing referred to above based on the cost of production provided for packing as reported in Section D – Costing information, subsection D4 – Cost of production, Annex II and identify the general ledger account(s) where each adjustment is recorded.

	N/A

	
	



[bookmark: _Toc16852858][bookmark: _Toc77610608]C2.7	Indirect taxes

For these adjustments, please do the following:

1. Report in the transaction-by-transaction sales listing referred to above the amount of any such taxes imposed in the domestic market but rebated or not imposed on exports to the UK and to third countries.

2. List all indirect taxes imposed on the products sold in the domestic market which were either rebated upon exportation or not collected on the products exported to the UK and to third countries.

	N/A 

	
	



3. For each tax listed above, provide English translations of statutes and regulations authorising the collection of the tax, including documents explaining the method of calculation, assessment, and payment of the tax.

	N/A 

	
	



4. For each tax listed above, separately provide information on the tax base or taxable price, the tax rate, the amount of taxes assessed, any deductions or offsets to the tax and the formula used to calculate the tax amount.

	N/A 

	
	



5. Specify when you are legally obligated or liable for tax payment. Report when you actually paid taxes and whether you maintain separate accounts for these taxes.

	N/A 

	
	



[bookmark: _Toc11414440][bookmark: _Toc11414584][bookmark: _Toc16852859][bookmark: _Toc77610609]C2.8	Differences in the cost of any credit granted for the sales

1. Please report any relevant adjustments in the transaction-by-transaction sales listing referred to above, based on any credit granted for sales.

2. Specify the relevant interest rate for credit costs for domestic sales. 

	N/A 

	
	



3. If your accounts receivable shows that the average number of collection days is different to the payment terms shown in the sales listing, and if domestic prices are influenced by this longer or shorter period, please calculate the average number of collection days and explain the method of calculating it. 

	N/A 

	
	



[bookmark: _Toc16852860][bookmark: _Toc77610610]C2.9	After sales costs

1. Please report any relevant adjustments in the transaction-by-transaction sales listing referred to above, based on after sales costs.

2. Please show relevant sales contracts and how you calculated the expenses (for example, ‘Warranty and Guarantee expenses’ and ‘Technical assistance and other services’), including the basis of any allocations. Include a record of expenses incurred. Technical services include costs for service, repair, or consultation. Where these expenses are closely related to the sales in question, an adjustment will be considered. Identify the ledger account where the expense is located.

	N/A 

	
	



[bookmark: _Toc16852861][bookmark: _Toc77610611]C2.10	Differences related to commissions

1. Report the adjustment in the transaction-by transaction sales listing referred to above and identify the general ledger account where the adjustment is recorded.

	N/A 

	
	



2. If commissions were paid to independent or associated sellers, please report the amount of commission expenses and explain the terms under which commissions are given. 

	N/A 

	
	



[bookmark: _Toc11414448][bookmark: _Toc11414592][bookmark: _Toc16852862][bookmark: _Toc77610612]C2.11	Other factors

An adjustment may also be made for differences in other factors not provided for under C2.1 to C2.11 if it is demonstrated that they affect price comparability, in particular where customers consistently pay different prices in the domestic market because of the difference in such factors.

	N/A


	
	



[bookmark: _Toc77610613]SECTION D:
Costs and performance
 
[bookmark: _Toc16852864][bookmark: _Toc77610614]D1	Turnover

Please complete Section D – Costing Information, subsection D1 – Turnover, Annex II by reporting your total sales after all discounts and excluding taxes.
· If your company accounts are consolidated with accounts of associated companies, create a copy of the table to report total group turnover. 
· The total turnover must reconcile with the turnover in your financial reporting (accounts).

[bookmark: _Toc16852865][bookmark: _Toc77610615]D2	Statement of profit and loss and other comprehensive income

1. Complete Section D – Costing information, subsection D2 – Income statement, Annex II with information about all the goods your company produces.

2. Please attach copies of your (corporate) income tax statements, any other company tax statements and the corresponding tax returns for the POI.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



3. If your company sells via an associated company, please provide the accounts of that company.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version. 

	
	



4. If your company incurred any extraordinary costs (such as start-up or ramp up costs) during the POI, please provide details of these costs, explaining why they were extraordinary and how they have been included and amortised in your accounts.

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



[bookmark: _Toc16852866][bookmark: _Toc77610616]D3	Production

1. Please provide a description of your company's production facilities. List all facilities involved in the production process, including the number and size of all extrusion presses used by your company, explaining the production activities at the major facilities and whether any stages are subcontracted.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



2. Describe each stage of the production process of the goods concerned as produced and sold by your company. To support this, please attach a complete flowchart of the production cycle. If any stage of the production process is completed by an associated company, please give details of this.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	


 
3. Describe the main inputs to the production process and whether the supplier is associated or not. Specify whether these input materials or parts were imported, and whether the input value includes import charges and indirect taxes (for both exported and domestic types).

	Answer:
The main inputs are aluminium ingot or bars. The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



4. List any products produced by your company in the same facilities as the goods concerned and/or like goods, and comment on your ability to switch production.

	Answer:
There is no such production.


	
	




[bookmark: _Toc16852868][bookmark: _Toc77610617]D4	Upwards cost reconciliation

Complete Section D – Costing information, subsection D4.1 – Upwards cost reconciliation, Annex II.
· Please complete the blank white cells of the table in D4.1 – Upwards cost reconciliation. Please use the box below to reference any source documentation for the data, assigning the relevant appendix number and highlighting where the relevant figures in the document are located. 
· If you use any additional formulae to complete the table, please include these.
· Please ensure that the table is completed using your accounting currency.
If any variances are identified as part of the reconciliation, please provide details of the items which account for the variance
	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



[bookmark: _Toc16852869][bookmark: _Toc77610618]D5	Capacity

Complete Section D – Costing information, subsection D5 – Capacity, Annex II.

1. Explain your calculation of the capacity and the capacity utilisation for the goods concerned. What is the basis for calculating your capacity? (For example, number of shifts, working days per year, name plate versus actual capacity, idle time for machinery maintenance and changes in the production process etc.)

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	



2. If you have plans to begin new product chains or increase current production capacity of goods in the UK market, your domestic market or any other third country markets, please provide us with full details of your plans.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



3. Other than the goods concerned and like goods, please explain whether the plant production capacity can be used to produce other goods and how this is done. Explain your method for allocating production capacity in this situation.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version. 

	


 
[bookmark: _Toc16852870][bookmark: _Toc77610619]D6	Stocks

1. Complete Section D – Costing information, D6 – Stocks, Annex II. Explain the difference between your own production and purchased goods.

	Answer:
Please refer to Table D6 for stocks. The Company didn’t purchase finished subject merchandise during the POI.


	
	Appendix reference: Table D6



2. Please comment on the level and trend of stocks that you have reported above. 

	Answer:
Stocks evolved in line with production volumes.

	
	



[bookmark: _Toc16852871][bookmark: _Toc77610620]D7	Joint products and by-products
[bookmark: _Toc16852872]
1. Please explain any waste, scrap or by-products related to the production of the goods concerned and the like goods. Please explain: 
· how you differentiate your waste, scrap, and by-products; 
· what you do with your waste, scrap, and by-products;
· how any income or cost from waste, scrap, and by-products is recorded and allocated between products;
· the average waste, scrap, and by-product ratio resulting from the production process of the goods concerned and like goods.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



2. Please explain how your costs of production (per unit) differ between the goods concerned and/or the like goods and its joint products, if any. Comment on the reason for this difference and explain your method(s) of calculation.

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	



[bookmark: _Toc77610621]D8	Employment 

1. Complete Section D – Costing information subsection D8 – Employment, Annex II.

2. Referring to the direct and indirect labour costs within your Costs of Production, please describe how you calculate the figures and how these are allocated and apportioned. For example, do you base this on hours of work, units produced, or something else?

	Answer：
The labour related to the production is regarded as direct labour. The labour related to the management and technical support or documentation work in the production process is regarded as indirect labour. 
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	



[bookmark: _Toc16852873][bookmark: _Toc77610622]D9	Investments 

Please complete Section D – Costing information, subsection D9 – Investments, Annex II.

1. Please use the box below to explain your investment plans for the future, focussing on both new investments and whether or not you plan to bring existing facilities back into operation.

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	



[bookmark: _Toc16852874][bookmark: _Toc77610623]D10	Purchases

Please complete Section D – Costing information, subsection D10 – Purchases, Annex II.

1. Give the name(s) of the country/countries of origin and the name(s) of the supplier(s) of the goods concerned purchased and sold by your company and your associated companies.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	



2. Show purchases in value exclusive of VAT and net of credit notes and trade discounts (discounts immediately deducted on the invoice) received from suppliers. 

3. Show purchases in volume net of returns outwards (purchases returned to the supplier).

4. Within your company, do you use any integrated processes in the production of the goods concerned? If so, please explain.

	The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version. 

	
	




[bookmark: _Toc16852875][bookmark: _Toc77610624]D11	Profitability and administration, selling and general costs

Please complete Section D – Costing information, subsection D11 – Profitability, Annex II.

1. Please explain how you calculate profitability, referring to your accounting and bookkeeping methods. Attach a breakdown to show how you have calculated the figures in D11 – Profitability.

	The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



2. Please explain how you calculated your AS&G costs stated in Section D – Costing information, subsection D2 – Income Statement, Annex 11.  

	Response:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



[bookmark: _Toc16852877][bookmark: _Toc77610625]D12	Cost to make (CTM)

1. Please provide the CTM for goods sold in your domestic market (PRC) and goods sold in the export market (UK) by completing Section D – Costing information, subsections D12.1 – CTM in PRC and D12.2 – CTM in UK. 
· Provide details for each PCN of your goods during the POI, produced by your company or an associated party.
· For each associated party, make a new copy and complete the spreadsheet annex separately. 
· If several internal company production or sales codes correspond to the same PCN, report each production or sales code separately. 
· Note that subheadings of each line item (e.g. raw materials, energy) can be changed to suit the categorisation of your own cost accounting system.
 
2. If there are differences in costs for the same PCN between D12.1 – CTM in PRC and D12.2 – CTM for UK export, explain and highlight the reasons for the differences in figures.

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.


	
	



3. Please state the cost allocation method used across the PCNs your company produces for the POI, including an explanation of that placement under each subheading. 

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

HAOMEI prepared cost calculation on a product specific basis monthly in the normal course of business. For reporting purpose, HAOMEI extracted monthly cost data from accounting system to calculate weighted average production cost in PCN specific basis, and then reported amount of each of the PCN.


	
	



4. Please explain how you finance your production of like goods, your sources of finance, whether there is any cost of finance associated with the production of like goods, and how you have reported this in the cost to make figures and company accounts.

	The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



[bookmark: _Toc77610626][bookmark: _Toc16852880]D13	AS&G 

1. Please provide AS&G costs for:
· the like goods produced for your domestic market;
· the goods concerned produced for export to the UK,
by completing Section D – Costing information, subsections D13.1 – AS&G for domestic market, and D13.2 – AS&G for the UK.
· Provide details for each PCN of your goods during the POI, produced by your company or an associated party.
· If several internal company production or sales codes correspond to the same PCN, report each production or sales code separately.
· Note that subheadings of each line item (e.g. sales commissions, supply and client) must be changed to suit the categorisation of your own cost accounting system. 
 
2. Please explain the cost allocation and apportion method used for each PCN for the POI, including an explanation of that allocation and apportion method under each cost type. 

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



3. If there are differences in costs for the same PCN between D13.1 – AS&G for domestic market and D13.2 – AS&G for UK, explain the reasons for the differences.

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



4. Explain the calculation of research and development expenses for your goods.

	Answer：
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



5. If your company is part of a consolidated group of companies, explain if reported interest expenses are on a company or consolidated basis. Please explain possible differences between the two amounts and how they have been established. State whether interest has been paid to associated parties and explain the details of the borrowings between the associated companies.

	Answer:
Not applicable. HAOMEI did not consolidate with subsidiaries.

	
	



6. If your company is part of a consolidated group of companies, explain if reported depreciation charges are on a company or consolidated basis. Please explain possible differences between the two amounts and how they have been established.

	Answer:
Not applicable. HAOMEI did not consolidate with subsidiaries.

	
	



[bookmark: _Toc77610627]D14	Raw material (RM) and major input purchases

1. Please complete Section D – Costing information, subsection D14 – RM purchased, Annex II detailing the principal RM and major input purchases in D14 used in the production of your goods during the POI by your company. 
· Please provide a breakdown of cost for any raw materials or major inputs (such as energy) that account for over 5% of the cost to make and sell your goods. This information should include all purchases of these materials used or purchased during the POI.
· For each reported purchase transaction, describe the input and its characteristics (e.g. grade, purity).
· Please provide an invoice and any supporting documents for two of your purchases stated within D14. Use the box below to give an overview of any supporting documents provided.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



2. If you purchase materials or inputs from associated suppliers, please provide information about how prices are set, the negotiation process on price setting; and any contracts or evidence of price negotiation. Also, in addition to the ‘Cost to make (CTM)’ sheets for domestic and UK sales (D12.1 and D12.2), please provide the cost to make of the material by the associated suppliers on the same basis by adding in a column to the ‘raw materials and input purchases’ sheet (D14), labelling it as ‘Associated supplier CTM’.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



3. For material costs purchased from independent companies, explain the nature of contractual arrangements. State whether the material costs include transportation charges, duties and other expenses normally associated with obtaining the materials used in production.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	


[bookmark: _Hlk80032298]
[bookmark: _Toc16852882][bookmark: _Toc77610628]D15	Specificities regarding the exporting country

Please provide comments and evidence on the market conditions that affect the production of the goods concerned.
[bookmark: _Toc77610629]D15.1 General Information

1. Please describe any influence or control the Government of China (GOC) has over your organisation’s decision-making, including (but not limited to):

a) Members of the Board of Directors or Board of Shareholders, or senior managers, who are representatives, employees, or otherwise appointed by/affiliated with the GOC
b) Influence the GOC has over key decision-making (approval or negotiation of business decisions)
c) Legal requirements to have any level of government representation within your organisation, including details about the nature of this representation
d) Any other GOC input into the decision-making process of your organisation
	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



2. Please describe any government policies from Five Year Plans, or other planning documents, that have benefitted your company by affecting your costs or prices, during the injury period. This includes government policies at a Provincial/City level, as well as at state level. Please provide copies of these policies.

	Answer:
The relevant information has been provided in the confidential reply to the questionnaire.  This information is sensitive by nature and cannot be provided in a non-confidential version.

	
	



[bookmark: _Toc77610630]D15.2 Market Distortions in the Aluminium Industry

1. Please describe any government measure, policy, law or directive (including region and industry specific measures) that have impacted any aspect of your company’s production of aluminium extrusions during the injury period. This includes (but is not limited to) any impact on costs, prices, production or sales. Please provide copies of such measures.

	Answer：
There is no government measure, policy, law, or directive (including region and industry specific measures) that has impacted any aspect of the Company’s production of aluminium extrusions during the injury period.


	
	



2. Please describe any government intervention, including laws, measures or policies, that may have artificially lowered the raw material costs your organisation pays for aluminium (including aluminium billets). If raw materials are mined or produced within your organisation, please describe any government intervention that may have artificially lowered the cost of production of these raw materials. Please explain the impact this may have had on the prices charged by your organisation. Such measures may include (but are not limited to): 
a. export taxes, tariffs or quotas on primary aluminium (increasing supply on the domestic market), or;
b. government price-setting mechanisms on any exchanges or commodity markets. 

	Answer:
There is no government intervention, including laws, measures or policies, that may have artificially lowered the raw material costs the Company pays for aluminium (including aluminium billets).


	
	




3. Please list any government intervention, including laws, measures or policies, that may have artificially lowered the purchase price your company charges for the like goods or goods concerned. This may include (but is not limited to) VAT rebates, loans, grants or subsidies.

	Answer:
There is no government intervention, including laws, measures or policies, that may have artificially lowered the purchase price the Company charges for the like goods or goods concerned. 


	
	



[bookmark: _Toc77610631]D15.3 Market Distortions in Aluminium Extrusion Factors of Production

1. Please describe any influence that the Department of Pricing (within the National Development and Reform Commission (NDRC)), or any other government department, agency or institution, has had on the cost your company pays for energy. Please explain the impact this has on the prices your company charges for the like goods/goods concerned.

	Answer:
There is no influence that the Department of Pricing (within the National Development and Reform Commission (NDRC)), or any other government department, agency or institution, has had on the cost the Company pays for energy.


	
	



2. If your organisation has benefited from any capital increase from a government department, agency, institution or SOE bank (including investment, loans or grants), motivated by non-market forces, during the injury period, please detail the nature of the capital your company received, including terms of agreement, payback period and any discounts or rebates associated with the transaction. Please explain the impact this has on the prices your company charges for the like goods/goods concerned.

	Answer:
The Company didn’t benefit from any capital increase from a government department, agency, institution or SOE bank (including investment, loans, or grants), motivated by non-market forces, during the injury period, please detail the nature of the capital your company received, including terms of agreement, payback period and any discounts or rebates associated with the transaction.


	
	



3. Please detail whether any government institution or government official within your company has any influence in the hiring or dismissal of employees within your organisation. Please explain how this has impacted your company’s labour costs.

	Answer:
There is no government institution or government official within the Company has any influence in the hiring or dismissal of employees within the Company.


	
	



4. Please explain how wages and salaries are determined by your company. This may include any limits placed on wages and salaries by government policies at local, provincial or state level. Please explain how this has impacted your company’s labour costs.

	Answer:
Wages and salaries are freely determined by the Company based on the position and employees’ capabilities. There are no limits placed on wages and salaries by government policies at local, provincial, or state level.


	
	



5. Please describe any government intervention that has occurred in the allocation or sale of land to your company, which has subsequently been used in the production of the like good or goods concerned. This may include (but is not limited to) discounts or preferential contact terms, and may be a result of provincial or industry specific government policies. Please detail the impact this may have had on your company’s cost of production.

	Answer:
There is no government intervention that has occurred in the allocation or sale of land to the Company, which has subsequently been used in the production of the like good or goods concerned.


	
	




[bookmark: _Toc77610632]SECTION E:
Other questions

Please note that all questions in this section are optional. If you choose not to provide information to a question in this section, please state this or write ‘N/A’ in the respective text box.

1. Please indicate any other factors which might have caused the injury to the UK industry, for example:
· volume and prices of imports not sold at dumped prices;
· contraction in demand or changes in patterns of consumption;
· restrictive trade practices of, and competition between, third country and UK producers;
· developments in technology; and
· export performance and the productivity of the UK.

	Answer:

Please Refer to the separate injury submission.

	
	



2. Please describe how you would expect the implementation and non-implementation of a trade remedy to affect:
· your production of the goods concerned
· your exports of the goods concerned to the UK
· market price of the goods in the UK; 
Where possible, please provide estimates for future years (e.g. projections or forecasts) to support your claims.

	Answer:

Please Refer to the separate injury submission.


	
	




3. Please describe the impact that provisional EU antidumping measures placed on Aluminium Extrusions had on your company’s exports of the goods concerned to the UK (from the imposition of provisional measures on 14 October 2020 until 31 December 2020). 

	Answer:

Please Refer to the separate injury submission.
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